
Select Dental Copay 2
Plan info and resources to help secure your sale.

quote now

* The plan does not meet the pediatric dental coverage level requirements as mandated by the Affordable Care Act.

1. Any Allstate Health Solutions product qualifies. LIFE Association is not a carrier product, therefore does not qualify. This plan cannot be sold as a 
standalone product. 2. In-network Level 1 exam copay: $15. In-network Level 2 exam copay: $10. | 3. Out-of-network benefits available.

THIS PLAN PROVIDES LIMITED BENEFITS. For agent use only. Not to be distributed to consumers. Allstate Health Solutions markets products 
underwritten by National Health Insurance Company, Integon National Insurance Company, and Integon Indemnity Corporation.
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A Select Dental Copay 2* plan offers a predictable way for customers to pay for the dental care 
they need. They know exactly what they’ll pay for covered services (their copay) and the plan 
picks up the rest. Plus, they’ll get access to the Aetna Dental® Administrators network of more 
than 89,000 providers, and optional vision coverage from the Avēsis Vision network.

Highlights
•	 Fixed copayment amounts for covered 

services that lower after the first year: 

•	 Preventive: $0.

•	 Basic: $100, down to $50 in year two.

•	 Tier 1 Major services: $125, down to  
$75 in year two.

•	 Tier 2 Major services: $500, down to 
$350 in year two.

•	 No waiting period on any services.

•	 No annual benefit maximum.

Eligibility
•	 Dental Copay 2 plans are only available if 

purchased alongside another product.1	

•	 Plans available for ages 60 days to 64 years.

•	 No health questionnaire required.

•	 Availability and plan options vary by state.

 
Quoting and enrolling

Log in to Agent Back Office to start your 
quoting process. If you are unable to quote 
online, call your sales team for assistance.

Plan features
•	 Aetna Dental® Administrators network 

providers can be found all over the country.

•	 Plan pays network providers directly when 
customers present their ID card at the time 
of service.

Optional vision coverage
•	 	Two vision plans to choose from.

•	 Access to Avēsis Vision network, with 
98,000 providers.

•	 Both plans help members pay for annual 
eye exams.2

•	 Customers get the best value when they 
use in-network providers.3

 
 
 
More resources

product brochures

agent sales guide

http://www.ngahagents.nhic.com
https://ngahagents.ngic.com
https://allstatehealth.com/marketing-materials/
http://www.ngahagents.nhic.com
http://myallstatehealthsolutions.com/aetnadentalppo
http://myallstatehealthsolutions.com/aetnadentalppo
http://myallstatehealthsolutions.com/avesisvision
https://allstatehealth.com/marketing-materials/

https://allstatehealth.com/marketing-materials/
http://www.ngahagents.nhic.com
https://ngahagents.ngic.com

